
reSource
Winter 2016 | Issue No. 4

The Queen of 
Mannequins Reaches 
for a Million
Judi Henderson of Mannequin Madness 
Growing a Million Dollar Business

Charmaine Detweiler, 
a Leader for Women
Founding Member of Renaissance 
Women’s Leadership Council 

12 Ways of Giving
Renaissance Holiday Gift Guide



 1 CEO Note
An Attitude of Gratitude 

 2 12 Ways of Giving 
This holiday gifting guide provides an opportunity to 
support 12 businesses run by Renaissance women who each 
generously give back.

 5 Renaissance Women and Men
Meet Renaissance clients Astrid Lopez, Financial Consultant 
and owner of Elite Sport and Soccer, Judi Henderson, owner 
of Mannequin Madness and Blake Joffe, owner of Beauty's 
Bagels.

 8 Small Business – Big Impact 32:15
A Celebration to Remember
Renaissance celebrated its 32nd anniversary and the 15th 
anniversary of our Bayview center.

 9 Charmaine Detweiler, 
A Leader for Women
Charmaine Detweiler, chair and founding member of the 
Renaissance Women’s Leadership Council, tells us about her 
passion for supporting  women.

 10 Upcoming Classes and Events
Renaissance offers classes and services to help you start 
and grow your business, available at Renaissance locations 
throughout the Bay Area.

 12 Volunteer Spotlight
Renaissance volunteer Kota Yamazaki has entrepreneurship 
and giving back in his DNA.

Our Mission
Rena issance  i s  a  501 (c )3  not - fo r -pro f i t  soc ia l  
impact organization. The mission of Renaissance 
Entrepreneurship Center is to empower and increase the 
entrepreneurial capacities of socially and economically diverse 
women and men, and thereby strengthen our communities 
through the creation of sustainable new businesses, new 
jobs, and the promotion of financial self-sufficiency.
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This season of giving, we are asking our 
Renaissance family - board, clients, consultant, 
staff, volunteers, and friends to rally their 
friends, family and colleagues to support 
our work. By raising funds for Renaissance, 
you will help English- and Spanish-speaking 
women and men throughout the Bay Area 
not only achieve their dreams of owning their 
own businesses, but you'll also help many to 
build assets and invest in better futures for 
themselves and their families.

And... you'll help others feel good about 
doing good.

Starting a fundraiser through our peer-to-peer 
platform is easy to do, and it's fun! 

We'll provide all the tools you'll need to make 
a difference. Sign up at: goo.gl/7wNnKF

If you are unable to start a peer-to-peer 
fundraiser, we hope you will support our work 
with a tax-deductible donation. You can do 
so at RenCenter.org/Donate

Questions? Amy Harris ,  Director of 
Development and Evaluation, is happy to 
help. Contact her at aharris@rencenter.org 
or 415-348-6207.

http://goo.gl/7wNnKF
mailto:aharris%40rencenter.org?subject=
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Sharon Mil ler |  CEO

About Renaissance
Looking forward to our next 30 years 
of impacting Bay Area communities, 
Renaissance Entrepreneurship 
Center is poised to help thousands 
of individuals achieve personal, 
financial, and social transformation 
through the power of small business. 
Renaissance has helped open 
more businesses than any other 
non-profit in the Bay Area, and 
according to the Aspen Institute, 
posts the best record for business 
longevity. From inception to business 
planning, access to capital and 
resources, and ongoing assistance 
that growing businesses require, 
Renaissance fuels community vitality 
by empowering individuals to start 
businesses that bring jobs, character, 
and sustainable economic health to 
the local economy.

Ceo note

An Attitude of Gratitude

As the year comes to an end, I feel an 
attitude of gratitude everywhere. The 
holidays bring out the best in all of us, 

presenting many opportunities to be thankful, 
generous and kind.

At Renaissance, we see the robust, inclusive 
communities our businesses create. Our 
incredible staff and consultants are diligently 
helping both our established businesses boost their year-end sales, and 
guiding our new entrepreneurs as they prepare for launch in the New Year. 
Our board is boldly leading Renaissance into the future and our donors 
make it all possible. I am deeply grateful to everyone involved in making 
Renaissance and our small businesses thrive. 

In our 12 Ways of Giving story on page two, you will find how 12 women-
owned businesses in the Renaissance community make the world a better 
place through their socially conscious business practices. Purchasing a gift 
from one of these businesses will multiply your good feelings of generosity 
as you find the ideal gift, support great entrepreneurs and contribute to 
vital causes.

If you missed our annual event in October, know that we missed you too! 
You can read about it on page six. It was our best yet – we honored four 
extraordinary individuals, and successfully raised critical funds to support 
our award-winning programs and services.

As you know, Renaissance entrepreneurs are hard-working risk takers 
and dreamers. I am indebted to them for creating the thriving Bay Area 
communities that we all enjoy daily. When you plan your year-end giving, 
please consider making a gift to Renaissance to support an entrepreneur 
you love, or honor someone who loves entrepreneurs. Best wishes for a 
happy, healthy, peaceful and prosperous New Year.

PHOTO BY KIMBERLY MOORE | L ITTLE SPARKS MEDIA

http:/www.RenCenter.org
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12 Small Things
Laurie Kanes scours the 
globe for fair trade prod-
ucts that can add a touch 
of elegance to any home 
and wardrobe. Each season 
Laurie presents items from 
different artisans who are 
given the opportunity to 
make a living wage from 
the sale of their products. 
Whether it is Matiox cush-
ions from the Guatemalan 
Highlands or handmade 
jewelry from the Maasai 
community in Tanzania, 
your purchase will empower 
a community. This holiday 
season Laurie gives you the 
opportunity of wrapping 
up in a luxurious cashmere 
shawl, made from cashmere 
collected by Tibetan tribes 
and woven into fine designs 
by Tibetan, Newari and 
Nepali women. 

Price Range: $24-$135. 

12SmallThings.com

Callina
Michelle Sheppard col-
laborates with communities 
across the world to bring 
you luxury fashion that’s 
designed using sustain-
able fibers, honors master 
artisans and empowers 
communities. Made with 
alpaca fibres, Sheppard's 
knitwear collection tells a 
story of the lives of shep-
herds and their families in 
the Peruvian Highlands. 
Previously, the Alpaca 
shepherds were forced to 
travel long distances at the 
expense of their children’s 
education. Now, with the 
help of The Mirasol Project, 
children can stay and attend 
school Monday – Friday and 
return home on weekends. 
Sustaining this Peruvian 
community is a meaningful 
byproduct of owning one of 
Michelle’s elegant pieces. 

Price Range: $120 onwards 

CallinaStyle.com/Collec-
tions/Cardigans

Clairesquares
The holidays demand sweet 
treats and Claire whips 
them up with authentic Irish 
flair. Give someone a bite of 
her award winning, buttery 
shortbread or her rich choc-
olate and caramel bites, or 
tempt them with her cara-
melized oat chocolate bars. 
If there’s a wannabe chef on 
your friends list, help them 
whip up a banoffee pie with 
her easy pie box kit. Claire 
actively supports charitable 
organizations and local 
food banks, including Food 
Runners, that help alleviate 
hunger in San Francisco. 
Here’s a little secret… Claire 
is creating a special holiday 
Christmas Cake that will be 
available in November and 
December. Get your hands 
on that! 

Price Range: $5-$100

ClaireSquares.com/Shop

Etnochick
Handcrafted pinewood 
boxes that showcase 
images shot by Veronica 
Sanchez make perfect and 
unique gifts for friends, 
family and colleagues. The 
decoupage wooden boxes 
can be used as chests, wine 
cases, jewelry boxes, keep-
sakes, magnets, magazine 
racks, or chocolate and tea 
boxes. Her San Francisco 
line includes a tea box 
with two cut-out slits for 
ventilation that can store 
18 tea bags. The image of 
the iconic San Francisco 
Golden Gate Bridge taken 
by Veronica adorns the 
box and gives it a distinct 
antique finish. Etnochick 
donates 15% of sales from 
events to The Lima Center 
- a drop-in center for the 
homeless in San Francisco. 

Price: $22.99 - $85.99

Etsy.com/Shop/Etnochik

RenaissanCe Gifts

Ways of Giving 
By Janice Nesamani

Looking for the perfect gifts that provide true meaning this holiday 
season - perhaps it’s time for an alternate to a partridge in a pear tree or 
seven swans a swimming? We’ve curated a gift guide of fabulous products 
from companies run by Renaissance women. These 12 women conscientiously 
use their businesses to make the world a better place by contributing a 
portion of their sales to help those in need and make the world a cleaner, 
greener, and better place to live in. Double the giving this holiday season 
- after all it’s the thought that counts!12

http:/www.RenCenter.org
http://www.12SmallThings.com
https://callinastyle.com/collections/cardigans
https://callinastyle.com/collections/cardigans
http://ClaireSquares.com/Shop
https://www.etsy.com/shop/Etnochik
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RenaissanCe Gifts

Fiber Florist
If you’re thinking of going the floral route this holiday season, consider making it a 
bouquet that lasts a lifetime. Vivian Truong is an entrepreneur who turned her love 
for nature and textiles into a blooming business. She creates wearable and decorative 
floral arrangements with American felt crafted from a blend of sustainable materials 
including wool, bamboo and recycled plastic bottles. Decorate your fireplace or door-
way with her felt mistletoe and give the very special gift of something handmade. 

Price Range: $8 onwards

FiberFlorist.com

Global Teas
Change the world, one cup at a time. That’s the motto that has defined Dezerai 
Seitzer’s company from the start. Seitzer works with communities across the globe to 
source teas such as Earl Grey and Green Tea to Rich Vanilla Chai, Strawberry Bliss, 
and Dark Chocolate Blood Orange. Dezerai donates one dollar from every pack to 
Destiny Rescue, an organization that protects some of the 1.2 million children that are 
trafficked into the sex trade every year. An additional portion of her company’s profits 
helps send workers on the ground to remove unexploded bombs in Vietnam through 
Legacies of War and make medical aid available to the poorest parts of the world 
through Medical Ministries International (MMI). 

Price Range: $7.99-$9.99

GlobalTeas.org/Store/c24/All_Teas.html

Melissa Joy Manning
The high quality design of Melissa’s jewelry is paralleled by her business’ high stan-
dard for ethics. All of her jewelry is made by hand and by artists who are paid fair 
wages. Her studio is Green Certified by the state of California and she sources materi-
als responsibly. Most of the metal she uses is upcycled, recycled and green certified. 
She produces lovely pieces of handcrafted jewelry for both men and women. 

Price Range: $25 and up

MelissaJoyManning.com/Best-Sellers.Html

Regina’s Door
Regina Evans curates exquisite vintage dresses, costumes and pieces from the 
Victorian era to the 1980s at her boutique. Regina’s Door offers much more than a 
fashionable blast from the past. The boutique operates as a performing artist space 
for Bay Area creatives and artists. Additionally, Regina's Door is a safe haven and 
healing zone for at-risk youth, survivors of sex trafficking, homeless youth, homeless 
women and young artists. It is no wonder why Regina's Door was honored with the 
2015 Oakland Indie Award for Social Changemaker and Nancy's Hero Award by DA 
Nancy O'Malley. A piece from her store will make a memorable holiday present while 
you support a worthy cause. 

Price Range: $25-$125

ReginasDoor.com

http:/www.RenCenter.org
http://www.FiberFlorist.com
http://www.GlobalTeas.org
http://www.MelissaJoyManning.com/Best-Sellers.Html
http://ReginasDoor.com
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RenaissanCe Gifts

Samudra Skin & Sea
Contribute to ocean conservation and end up with hydrated, healthy skin! Shilpi 
Chhotray has been a strong advocate for the conservation of oceans for nine years 
and discovered the benefits of seaweed by using it on her dry and eczema-prone 
skin. Samudra is an eco-conscious line of four products that includes facial cream, 
body butter, a facial mask and soap for hair and body enriched with wild-harvested 
seaweed sourced locally and sustainably. 

Price Range: $12-$45

Shilpi-Chhotray-Sasw.SquareSpace.com/Shop

SPA Radiance
Angelina Umansky is an esthetician whose expertise has stood the test of time. 
Organic and Oxygen Facials are part of her spa menu, but if you want something 
really special, her Super Duper Facial is considered by her clients to be amazing. 
A gift card for the person who has slaved over a hot stove to put a holiday feast on 
the table is the perfect reward. Spa Radiance gives generously to local non-profits 
and hospitals. 

Price Range: $120 onwards

SpaRadiance.com/Gift-Card.Html

Wholeself Health
Tobi Lessem is a massage therapist and fitness training and health education expert. 
She found the strength to start her own company after receiving instruction and 
guidance from Renaissance. She aims to integrate a healthy lifestyle within everyday 
lives, and to contribute to the wellness of her community - she donates 2 percent of 
proceeds from her sports and community events to affiliated non-profit organiza-
tions. A gift certificate for her Ice and Fire massage or Couples Massage is a relaxing 
holiday surprise. 

Price Range: $15- $200

Wholeself-Health.com/Shop

Renaissance Entrepreneurship Center
Looking for the perfect gift for yourself - or for that person who has everything? Renais-
sance empowers women and men in the Bay Area to start their own businesses through 
entrepreneurial classes and support services conducted in English and Spanish. Our clients 
in turn build assets, nurture their families, and contribute to local economic vitality. This 
holiday season, you can help Bay Area women and men turn entrepreneurial dreams into 
reality by either starting a fundraiser of your own or giving a gift directly to Renaissance.
Donate directly at RenCenter.org/Donate or start a fundraiser at Goo.gl/7wNnKF 

Price Range: $1-$1,000,000

http:/www.RenCenter.org
http://shilpi-chhotray-sasw.squarespace.com/Shop
http://SpaRadiance.com
http://www.Wholeself-Health.com
http://www.RenCenter.org/Donate
http://Goo.gl/7wNnKF
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Astrid Lopez 
A Journey of  Financial Empowerment

By Lucero DeLeon

Astrid Lopez and her family immigrated to the U.S. in the late 
80’s from Bogotá to escape Colombia’s political, social, and 
economic problems. As a new immigrant, Astrid enrolled in 
Women’s Initiative, where she learned how to do business in 
the U.S. She and her husband opened Elite Sports Soccer, a 
retail store in the Mission, which eventually enabled them to 
send their children to college, purchase a home, hire eight 
part-time employees, and open a second store.

In 2012, their new landlord discussed plans of using their 
building for a different purpose when the lease ended. 
Astrid’s family entered a period of crisis.  She worried about 

the future of her business constantly. If she were to close the 
store, she wondered, would she be able to afford to lease a 
new location or pay off her mortgage and children’s college 
debt? She considered selling everything and moving back 
to Colombia.

At a friend’s suggestion, Astrid began to study finance. She 
soon realized how much money she would need, but did 
not have for retirement. She continued her studies, earned a 
license as a certified financial planner and started a financial 
coaching business.

Astrid enrolled in Renaissance’s Women’s Paso a Paso class 
in 2016. She appreciated learning business concepts in her 
native language and enjoyed the comfort of being with peers 
with similar cultural backgrounds. She said the class was 
“like fresh water where I could reminisce my early years as 
a business owner and share my knowledge with classmates, 
reexamine my values, and learn how I could improve upon 
my new financial consulting business.” Astrid enjoyed the 
empowerment classes and positive class environment, which 
gave her the confidence to know that anything is possible with 
sufficient preparation and planning.

Astrid is passionate about educating individuals and business 
owners on the importance of budgeting, savings, investments, 
and retirement plans. Although she works with clients of all 
backgrounds, she especially enjoys working with Latinos and 
confronting the cultural barriers they have. She strives to reach 
as many families as possible so the number of parents passing 
financial literacy down to their children is tremendous. Finally, 
she wants to make sure that small business owners don’t 
go through 26 years of being in business without financial 
planning like her family.

Today Astrid stands without fear of what the future will bring. 
She plans to keep Elite Sports Soccer, Inc. operational as long 
as she is able. At the same time, she will continue to build her 
clientele for her financial consulting business and grow her 
own financial investments. Renaissance is proud that Astrid is 
now a consultant in Futuros Seguros, our Spanish language 
financial empowerment program.

Astrid Lopez
Consultora Financiera (Financial Consultant)

EliteSportSoccer.com 
(415) 648-6007 / info@elitesportsoccer.com 
2637 Mission St. San Francisco, CA 94110

RenaissanCe stoRies

http:/www.RenCenter.org
http://EliteSportSoccer.com
mailto:info%40elitesportsoccer.com?subject=
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RenaissanCe stoRies

The Queen of 
Mannequins 
Reaches for a 
Million
Judi Henderson of Mannequin Madness Growing a  
Million Dollar Business

By Genessa Kealoha

If you were to ask Judi Henderson how, on a whim, she 
turned an art project into a business approaching a million 
dollars, she would tell you “I know I’m standing here now 
because of Renaissance.” She attributes the success of 
her Oakland-based business, Mannequin Madness, to 
the confidence, network and knowledge she gained from 
Renaissance’s Business Planning Class.

When Judi enrolled in Renaissance in 2000, she thought 
she would join the 21st century version of the San 
Francisco Gold Rush and build another dot com 

start-up. While many dot-commers lost fortunes when the 
bubble burst, Judi credits the class with preventing her from 
“making a bad dot com business decision.”

She says “Renaissance helped to train my mind to recognize 
an opportunity and how to act on it when it arose.” When she 
replied to a Craigslist ad for a mannequin she wanted for a 
backyard art project, she found not one, but 50 mannequins 
for sale. Judi jumped on the opportunity to buy the lot and 
decided to launch a mannequin rental business.

This great idea started as a side-gig, 
renting mannequins to customers 
out of her garage and growing her 
inventory by acquiring mannequins 
that large department stores would 
otherwise dump in landfills. As 
the business grew, so too did her 
ambition. In 2015 Judi decided she 
was ready to join the ‘million dollar club.’She has observed 
that most women tend not to try to reach that level. She 
wants to aim higher than ever and be a role model for other 
women in business. 

After working with business coach Gwen Wright of The Wright 
Consultants, who also runs Renaissance’s Financing Resource 
Center, Judi increased her sales by 10 percent and her profit 
margin by roughly 25 percent. Judi says she’s now well on her 
way to joining the million dollar club.

If you could place a dollar amount on the pride she has for 
Renaissance, the Oakland community and giving back, it would 
exceed a million dollars by a long shot. “I see myself as an 
Oakland ambassador,” Judi beams. Motivated by her million 
dollar club ambition and guided by The Wright Consultants, 
Mannequin Madness now has a storefront people from all 
over the Bay Area visit. On occasion she hears from potential 
customers that they are reluctant to visit Oakland because of 
its bad reputation, but she knows better and sells people on 
Oakland just as much as she sells them on her mannequins.

Judi sees businesses like hers as part of the solution to making 
Oakland a more welcoming place. Her business creates jobs 
(three employees and five contractors thus far), increases foot 
traffic in the area, and adds vibrancy to the community. She 
also gives back by providing a temporary pop-up retail space 
to smaller start-up fashion businesses.Every three months her 
business prevents approximately 100,000 pounds of mannequin 

waste from entering landfills.

Judi went down many other 
career paths before becoming 
a confident entrepreneur. She 
studied journalism in college, but 
never applied it to her career. She 
worked in corporate sales and 

technology during the dot com boom. She had a business 
in her thirties that failed. After that she thought she just 
“sucked at business.” But Renaissance helped her shift 
her mindset and grow the confidence she needed to be a 
business owner again. In her own words, “It gave me the 
opportunity for a new life.”

MannequinMadness.com  
(510) 444-0650 / sales@mannequinmadness.com 
1031 Cotton St., Oakland, Ca 94606

"Renaissance helped to train 
my mind to recognize an 

opportunity and how to act on 
it when it arose."

PHOTO COURTESY OF Judi Henderson

http:/www.RenCenter.org
http://MannequinMadness.com
mailto:sales%40mannequinmadness.com?subject=
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Beauty’s Bagel shop
Masters of Bagel Making

By Genessa Kealoha

When Blake Joffe moved to Oakland in 2009, nostalgic for his 
childhood memories of fresh bagels, he asked some locals 
where to find the best bagels around. His question - answered 
with laughter - sparked the idea to open a bagel shop.

Blake had the right experience - a life-long career in the 
restaurant industry, but what he needed was a plan. He 
found plenty of information online about how to write 

a business plan, but wasn’t able to 
complete it on his own.

In early 2012 he enrolled in Renais-
sance’s Business Planning class 
in San Francisco which gave him 
the structure, feedback and sup-
port he needed to launch. He 
said the class was so motivating it 
was like having a personal trainer! 
Meanwhile his wife Amy Remsen, 
also experienced in the industry 
but not in business, enrolled in 
a business planning program at 
Women’s Initiative in Oakland. 
Combining their business plans 
at the end of the programs, they 
launched Beauty’s Bagel Shop in 
August, 2012 on Telegraph Ave-
nue in Oakland.

 Some instructors and students 
encouraged Blake to plan for expansion immediately, but 
he exercised one of the greatest benefits of being a busi-
ness owner – to do things on his own terms. A culinary 
artist, he was determined that nothing was more important 
than developing the absolute best product he could before 
considering expansion. He refined and crafted the perfect 
Montreal-style bagel, like the ones he had with his family as 
a child.

 Every Sunday his father brought freshly baked bagels to 
their Philadelphia home, and their family would share lei-
surely hours together eating, talking and enjoying each 
other’s company. These Sunday mornings contributed 
to building a strong sense of Jewish cultural identity and 
belonging. Being “part of a thing” or a community, he says, 
imbues life, and by extension, business ownership with a 
sense of meaning.

 He enjoys the idea that older Jewish people might have a 
deep sense of cultural connection with Beauty’s, and that 
that connection extends beyond the Jewish community 
to American culture at large. And his ultimate goal – for 
people to enjoy themselves – is universal. He delights in 
watching Ethiopians, Koreans, and people of all back-
grounds enjoy themselves every day at his shop.

 Since launching four years ago, Beauty’s has grown to have 
25 employees (quite a few of them have been around since 
the beginning) and several contractors, and they are gear-
ing up to launch a second location in downtown Oakland. 
Ultimately, Blake believes a small business is an extension of 
oneself. If you stay true to yourself, work hard and smart and 
fill a need then it should work.

BeautysBagelshop.com 
(510) 788-6098 / info@beautysbagelshop.com 
3838 Telegraph Avenue, Oakland, California 94609 

" Ultimately, Blake believes a small 
business is an extension of oneself. If 
you stay true to yourself, work hard 

and smart and f ill a need then it 
should work."

PHOTO BY  C + N Photography 

http:/www.RenCenter.org
http://BeautysBagelshop.com
mailto:info%40beautysbagelshop.com?subject=
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anniveRsaRy  CelebRation

Small Business – 
Big Impact 32:15, 
a Celebration to 
Remember
By Amy Harris

On October 6th at the San Francisco Design Center 
Galleria we celebrated the 32nd Anniversary of Renaissance 
Entrepreneurship Center and the 15th anniversary of 
Renaissance Bayview amidst a sold out crowd.

California State Senator Mark Leno opened the celebra-
tion by acknowledging, “in its first 32 years, Renaissance 
has started and grown more small businesses than any 

other non-profit organization in the Bay Area.” We were proud 
to honor three of those business owners and Renaissance 
graduates. Margarita Moreno, owner of Princess Beauty 
Salon in Daly City and our Established Entrepreneur of the 
Year just celebrated 16 years in business after emigrating from 
Mexico. Emerging Entrepreneur of the Year, Melissa Meyers, 
owner of The Good Hop Bottle Shop and Bar in Oakland 
is not only serving up the finest brews (some her own!) but 
is revitalizing her Oakland neighborhood. James Mabrey, 

lifetime resident of San Francisco Bayview Hunters Point 
Community and owner of Your All Day Everyday Janitorial 
Service was awarded the Angela Cain Memorial Award. Angela 
Cain was a Renaissance staff member who was instrumental 
in launching Renaissance Bayview. She was committed to 
giving back to her Bayview community – as does James by 
serving as a mentor for youth and other businesses owners.

Pam David, Executive Director of the Walter & Elise Haas Fund 
was recognized for her vision and support for the launch of 
Renaissance Bayview and her tremendous commitment to 
economic justice.

We are grateful to our sponsors and donors. Together, we raised 
over $275,000 to deliver our award-winning small business 
training for women and men throughout the Bay Area. We 
would especially like to acknowledge Cooley – our Rainmaker 
Sponsor, the Sameer Ishwar Murarka Memorial Foundation for 
hosting Sam’s Pop Up Café in loving memory of Sam Murarka, 
and PG&E for sponsoring the Renaissance Marketplace. 
(Additional sponsors $5,000 and up are listed below.)

And of course, special thanks to the people at the heart 
of everything we do – our small business owners. Knowing 
first-hand the impact of Renaissance, our graduates  donated 
dozens of prize items for our raffle and auction.

Weeks later we are still aglow from the generosity and support 
of everyone who made the event possible, and from the 
connectedness of the Renaissance community.

OUR ENTREPRENEURS OF THE YEAR (LEFT TO RIGHT):  
MARGARITA MORENO, MELISSA MEYERS , JAMES MABREY

ABOVE LEFT:  PAM DAVID, EXECUTIVE DIRECTOR OF THE 
WALTER & ELISE HA AS FUND ABOVE RIGHT:  SENATOR 
MARK LENO AND SHARON MILLER

PHOTOS BY:  HENLEY PHOTOGR APHY

http:/www.RenCenter.org
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Women's leadeRship

Charmaine 
Detweiler, 
A Leader for 
Women

Amy Harris, Renaissance’s Director of Development 
and Evaluation interviewed Charmaine Detweiler, Chair 
and Founding Member of the Renaissance Women’s 
Leadership Council, about her passion for supporting 
women entrepreneurs.

AH:  How does the Council support women?

The Council is made up of successful business women.  
Many have founded their own companies.  They understand 
the challenges.  They are passionate about helping other 
women achieve financial sustainability through small business 
creation.  Renaissance delivers proven programs that help 
entrepreneurs start and grow businesses.  To continue that 
great work, Renaissance relies on the community for support.  
That’s where the Council comes in.  We provide much needed 
financial support; we provide counsel and the gift of our 
experiences; we provide connections through our networks 
to both Renaissance and to the clients they serve.

AH:  Tell me about how you came to support Renaissance.

CD: I founded and ran my own company; I was the founding 
CFO for a community bank; I know how difficult it is to start a 
business.  And I have seen firsthand the important role that 
small business creation can play in lifting up individuals and 
their communities.  Through Women’s Initiative, where I was 
a board member, I came to know Renaissance, its programs 
and its leadership, more personally.  I have been delighted 

with the way that Renaissance has moved forward in the 
expansion of its services, particularly those services targeted 
to women entrepreneurs.

AH:  Why support women and, in particular, women 
entrepreneurs?

CD: Small businesses add to the vibrancy of our local economies; 
they employ from within the community to fill unmet needs in 
the community.  Renaissance provides the tools for a woman to 
be part of that local economy, to be part of that job creation.  
Women can start up the neighborhood restaurant, the corner 
florist shop, the local beauty salon, the bakery down the 
street and any number of other businesses - businesses that 
can grow a local economy and add jobs. But a woman can 
face enormous cultural and financial barriers to providing for 
herself and her family. Just arriving at the doorstep of one of 
our offices takes uncommon resolve and commitment to her 
personal vision.  It is often a giant step outside the norms of 
her community.  With the support that Renaissance offers, she 
learns necessary skills that can help her improve her financial 
security and add to the economic fabric of her community. 
And she receives the support of the greater Renaissance 
family.  With these, she can move herself, her family, and her 
community forward toward financial security.     

 AH: How can those interested get more information about 
The Council, including membership and events?

CD: We are actively seeking other like-minded women to join 
The Council. Together, we share in engaging with Renaissance 
clients at graduations, networking and mentoring events. We 
have fun plans in 2017 that include parties at Renaissance client 
businesses as well as tours of the communities Renaissance serves.

For more information about The Counci l ,  v is i t  
RenCenter.org/Womens-Leadership-Council or contact Amy 
Harris at aharris@rencenter.org or 415-348-6207

http:/www.RenCenter.org
http://www.RenCenter.org/Womens-Leadership-Council
mailto:aharris%40rencenter.org?subject=
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This season of giving, we are 
asking our Renaissance family - 
board, clients, consultant, staff, 
volunteers, and friends to rally 
their friends, family and colleagues 
to support our work. By raising 
funds for Renaissance, you will 
help English- and Spanish-
speaking women and men 
throughout the Bay Area not only 
achieve their dreams of owning 
their own businesses, but you'll 
also help many to build assets 
and invest in better futures for 
themselves and their families.

And ... you'll help others feel good 
about doing good.

Starting a fundraiser through our 
peer-to-peer platform is easy to 
do, and it's fun! 

We'll provide all the tools you'll 
need to make a difference. Sign 
up at: goo.gl/7wNnKF

If you are unable to start a peer-
to-peer fundraiser, we hope you 
will support our work with a tax-
deductible donation. You can do 
so at RenCenter.org/Donate

JOIN RENAISSANCE IN HELPING 
SMALL BUSINESS OWNERS 
ACHIEVE ECONOMIC MOBILITY!

QUESTIONS? AMY HARRIS, DIRECTOR OF DEVELOPMENT AND EVALUATION, IS 
HAPPY TO HELP. CONTACT HER AT AHARRIS@RENCENTER.ORG OR 415-348-6207.

You #ShopLocal, now it’s time 
for holiday #ImpactShopping! 

We are curating the most 
unique local brands so you 
can find meaningful socially 

responsible gifts for your 
friends and family. Have an 
impact with your holiday 

shopping this year!

Support the beneficiaries of 
programs from local non-
profits -the Renaissance 

Entrepreneurship Center and 
the San Francisco Economic 

Development Alliance. 
RenCenter.org/event/impact-

holiday-market

I M P A C T 
H O L I D A Y 
M A R K E T

Tuesday, December 6th,  
6:00pm - 9:00pm

Covo, 981 Mission Street,  
San Francisco

Avoid the long lines and big box stores 
on Black Friday. Go to your favorite 

neighborhood stores and #ShopSmall 
on Saturday, November 26th!

Renaissance Entrepreneurship Center 
along with The City of East Palo Alto invite 
you to participate in its first East Palo Alto 
Community Marketplace. Come support 
local small businesses in East Palo Alto! 

Saturday, December 3, 10:00 am - 4:00 pm

Cesar Chavez Elementary School 
2450 Ralmar Avenue, East Palo Alto

For More information please contact 
crasmussen@rencenter.org or 650-321-2193 
or visit RenCenter.org/event/epa-holiday-
market-2016

EAST PALO 
ALTO HOLIDAY 
MARKETPLACE

http:/www.RenCenter.org
http://goo.gl/7wNnKF
http://www.RenCenter.org/Donate
mailto:aharris%40rencenter.org?subject=
http://www.RenCenter.org/event/impact-holiday-market
http://www.RenCenter.org/event/impact-holiday-market
http://www.rencenter.org/event/impact-holiday-market/
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Classes, WoRkshops and events

Renaissance is the Bay Area’s premier 
provider of English and Spanish language 
training, resources and ongoing support 
services to small business entrepreneurs. 
Our specialized programs serve the 
needs of entrepreneurs throughout 
the Bay Area. Visit RenCenter.org to 
learn more.

Getting to Know Renaissance 

Join us for an overview of Renaissances 
programs and services at an Orientation: 
KickStart Your Business.

Learning Basics

Renaissance guides early-stage 
entrepreneurs to test the viability of 
their business ideas. Using Lean Startup 
methods and the Business Model Canvas, 
students research their potential market 
and build basic business skills. Classes 
include: Start and Grow Smart, Lean 
Startup, and Urban FIRE 1

Business Planning

Entrepreneurs who have taken our 
introductory classes, have an early-
stage business, or have an established 
business that is ready to grow, will find 
the help they need from our intensive 
business planning classes. Classes 
address all aspects of starting and 
growing a business, including marketing, 
management, finance, tax and customer 
development. Classes include: Business 
Prep, Business Planning and Urban 
FIRE 2

 

Skill Building

A key to lasting success in business is 
continuous learning. Entrepreneurs enrich 
their skills in marketing, management and 
finance with our intensive workshops and 
events. Workshops include: Quickbooks 
and Bookkeeping Bootcamps, Secure 
Futures (financial education program), 
Passion to Profit, Merchandising and 
Legal Workshops

For Women

Renaissance helps women entrepreneurs 
succeed with programs that help grow 
their skills, confidence and networks. 
Programs include: Renaissance Women’s 
Network, Simple Steps (Paso a Paso 
taught in the Spanish language), SF 
Fashion, business planning classes 
exclusively for women entrepreneurs, 
and Bayview Women.

SF Fashion

A 6-part series of in-depth workshops 
and network access to San Francisco 
fashion and accessory entrepreneurs. 
Throughout the year, we offer multiple 
vendor opportunities and resources to 
fashion businesses. 

In Spanish

Over 20 percent of San Francisco Bay 
Area residents are Hispanic or Latino. 
Renaissance provides assistance 
to Spanish speaking entrepreneurs 
who prefer assistance in their native 
tongue. Classes include: Comienza 
y Crezca con Confianza (Start and 
Grow Smart), Pasos Simples (Simple 
Steps), Lanzando su Proprio Negocio 
Existo (Starting Your Own Business), 
Futuros Seguros (Secure Futures), and  
Charlas (Networking)

Vendor Opportunities

Renaissance offers several pop up 
vendor opportunities throughout the 
year, providing access to retail markets 
for arts, crafts, fashion, jewelry and 
food businesses. Events include: 
Renaissance Holiday Market, Annual 
Event, Renaissance Makers Pop Up and  
East Palo Alto Holiday Marketplace

Financing Resource Center (FRC)

Based at Renaissance SoMa, the FRC 
provides financial education and technical 
assistance to help small business owners 
become better managers of their finances 
and understand growth opportunities, 
as well as loan packaging to help clients 
secure capital for business launch and 
growth.

Supportive Office Space

Renaissance provides affordable, 
supportive offices, cubicles and meeting 
rooms with business services and  
access to training in Bayview, SoMa, and  
Mid-Peninsula.

http:/www.RenCenter.org
http://www.RenCenter.org
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volunteeR spotliGht

5,280 miles, 720 hours  
and 32 books
By Lily Trienens

As a Renaissance volunteer, Kota Yamazaki has traveled 
5,280 miles, spent 720 hours volunteering and in transit, 
and read 32 books on Caltrain. He started volunteering 
with nonprofit organizations when he was in middle school 
and has never stopped seeking new ways to contribute his 
skills to important causes. Generosity is part of his DNA.

Inspired by his father’s history as a tech entrepreneur and 
by his dreams to start his own business, Kota responded 
to a post on an online message board about a volunteer 

opportunity with Renaissance. For the last year, he has trav-
eled to Renaissance SoMa from his home in San Jose every 
Monday while working full-time at Google, crunching num-
bers and optimizing operations and processes for the new 
self-driving car.

Kota has drawn upon his keen sense for data-driven analysis 
and marketing know-how gained through internships to analyze 
Renaissance’s online presence and develop recommendations to 
improve the user experience, maximize social media engagement 
and generate AdWords to connect with potential clients.  

Kota said of his experience; 

Relating his experience working with Renaissance clients to 
his own dream of starting a business he said, “seeing those 
entrepreneurs succeed makes me believe that I can do that too.” 

If you are interested in joining Kota and the Renaissance 
family by becoming a volunteer, please visit RenCenter.org/
volunteer or contact Lucinda Martin at lmartin@rencenter.
org. Support aspiring and existing small business owners 
by reviewing business plans; providing individual consulting 
on marketing, sales, financial management, and integrating 
technology into business operations; tracking impact data; 
and marketing Renaissance to potential clients and supporters. 
And if you live very far away, you will have time to become 
very well read on your commute!

"In the Bay Area, when we think of 
entrepreneurs, we automatically think 

of technology businesses. Through 
Renaissance, I have seen that an 

entrepreneur can be so much more 
– entrepreneurs are the restaurant 

owners, shopkeepers, and bakers 
that are core to the San Francisco 

community and economy."

http:/www.RenCenter.org
http://www.RenCenter.org/volunteer
http://www.RenCenter.org/volunteer
mailto:lmartin%40rencenter.org?subject=
mailto:lmartin%40rencenter.org?subject=
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Volunteers who made this issue of reSource possible:

Janice Nesamani 
Communications 
Professional

Janice Nesamani 
is a journalist and communications 
professional who now calls Seattle home 
and enjoys hiking through  
the Northwest.
LinkedIn.com/in/JaniceNesamani

Gabrielle Goldman
Copy Editor

Gabrielle has nearly a 
decade of non-profit 

experience and is currently the Director 
of Foundation and Corporate Grants at 
American Friends of Tel Aviv University. 
She resides in Stamford, CT. 
LinkedIn.com/in/Gabrielle-
Goldman-6581226

Annabel Brandon
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mechanicals for the acclaimed publisher, 
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annabelbrandon.com

http:/www.RenCenter.org
https://www.linkedin.com/in/JaniceNesamani
http://www.LinkedIn.com/in/Gabrielle-Goldman-6581226
http://www.LinkedIn.com/in/Gabrielle-Goldman-6581226
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Renaissance SoMa

275 5th Street 
San Francisco, CA 94103 

(415) 541-8580

Renaissance Mid-Peninsula

1848 Bay Road 
East Palo Alto, CA 94303  

(650) 321-2193

Renaissance Richmond

1500 MacDonald Avenue 
Richmond, CA 94801 

(510) 221-2000

Renaissance Bayview

India Basin Plaza 
1325-B Evans Avenue 

San Francisco, CA 94124 
(415) 647-3728

Renaissance has helped 
launch over 10,000 Bay Area 

Businesses. Are you next?


